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Direct-sales businesses boom as economy tightens 


MiamiHearld.com  Posted on Wed, Jul. 23, 2008  
BY CINDY KRISCHER GOODMAN 
It's Saturday night and a dozen women are in Carmen Rojas' living room, passing around edible lotions, 
flavored body powders and adult toys. For Rojas of Miami, this night is about more than getting these women 
to buy her products.  


By the party's end, Rojas' guests have spent more than $300, and she will pocket 40 percent of the sales. More 
importantly, she has ensured future income by inspiring at least one to host a party.  


Direct selling has become a money-making option more people are considering to cover rising gas costs, be 
their own bosses and better balance the responsibilities of career and family. There are tons of direct sales 
companies to choose from such as kitchenware, fashion, jewelry, tools, cosmetics. The goal with direct selling 
is to ramp up your earnings by recruiting enough people under your network so that your income benefits 
from their sales, too.  


More than 15 million people worked as direct sales consultants in 2007, generating more than $30 billion in 
sales, according to the Direct Selling Association, which insists: ``We're in the middle of a boom in home-based 
businesses.''  


''There are so many more reasons today that people are going into direct sales,'' says Amy Robinson, 
spokeswoman for the Direct Selling Association. They are looking for income while searching for permanent 
jobs, their salaries no longer cover costs, or they might be stay-at-home parents who view it as a flexible way 
to supplement household income, she says.  


Just three months ago, Rojas was working in a bank. After her position was eliminated, she figured she would 
give direct selling a try adding, ``I never really liked the 9 to 5 thing.''  


Direct sales, also know as network, multilevel or referral marketing compensates those who use and 
enthusiastically recommend their products or services. The ease of entry makes it accessible for people of all 
walks of life with a gamut of motivations.  


In the past few months, I have been approached about a half dozen times by mom friends and acquaintances 
about direct selling opportunities. A single mom friend who owns a food business and does direct sales on the 
side, wants me to consider a new multi-level online shopping portal. ''I'm not telling you to leave your regular 
job,'' she insists. ``But it's a great way to earn extra income.''  


A word of caution: you must be comfortable pitching products to family and friends and recruiting others as 
hosts and consultants; you will need to work hard to earn money (these are not get-rich-quick businesses); 
you must be prepared to pay start-up costs and you will not get benefits such as health insurance.  


Of course, unlimited earning potential and working on your own schedule attracts many direct sellers, 
particularly in today's economic environment. Only 10 percent of people who work as consultants do it full 
time. Most work less than 10 hours a week and earn a median income of $2,400 a year: ''there's the flexibility 
people are looking for,'' Robinson says.  







Bonnie Ross, a stay-at-home mother for eight years, wanted to find a job that would bring her family some 
income but still allow her to be there for homework, play dates and dinner. About 10 months ago, she fell in 
love with sterling jewelry and signed up to sell Silpada Designs. ``Silver catches people's attention . . . it jiggles 
and shines so it's like I'm a walking advertisement.''  


Ross laid out an $1,750 in start-up costs. She now manages four women and earns commission off her own 
sales and theirs. She says it took about eight parties to recoup her initial outlay and she now earns anywhere 
from $200 to $600 a week hosting parties on nights and weekends. Ross' advice: Set goals. Hers is to double 
her business next month.  


Others find direct selling works with their lifestyle.  


Marcell Buckner, 62, started selling Pharmanex, skincare and anti-aging products, four years ago. He put in 
about 10-hours a week while running two businesses -- an insurance agency and as a third-party 
administrator. Now, he is counting on income from direct sales to take him into a ``new era of life.''  


He now hopes to sell his businesses and devote his full attention to selling the products, working on his own 
schedule during his senior years. ``This is the right thing for me at the right time. I am looking to transition.''  


One veteran direct seller cautions anyone considering direct sales to ease into it as a full-time job.  


Eighteen years ago, Paula Ehrlich began selling Nu Skin products on her lunch hour. Four years later, she and 
her husband Morton quit their corporate jobs to sell the products and grow the business full time. The Miami 
couple now manages more than 20,000 sales consultants in 40 countries. They encourage everyone they 
recruit to think hard about why they want to be in the business and whether they can handle rejection. ''Not 
everyone is successful,'' Paula acknowledges. ``Don't sell anything you don't believe in.'' 
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August 4, 2008 
Networking While in Recession: Support Reading List 


 


 
Listed by Author… 


Robert Kiyosaki: 
  Rich Dad, Poor Dad 
  Cash Flow Quadrants 
  Business School for People who Like Helping People 
 
Paul Zane Pilzer: 
  The Next Millionaires 
  The Wellness Revolution 
   
Charles King 
  The New Professionals 
 








 
 
  QUESTIONNAIRE:


 
    First Name:__________________ 


1.  With enough information, are you willing to take a risk?    YES      NO 
 
2.  Choose which ones are more important to you by circling the appropriate item: 
  
 Full time job   or Entrepreneurship 
 
 Fixed Salary  or  Residual Income 
 
 Have a boss  or Be your own boss 
 
 3 weeks vacation or  Vacation at choice 
 
  
3.  If you had to describe yourself in three (3) words, what would those be? 
 
 ________________________   ________________________   ________________________ 
 
  


We appreciate you taking the time to participate in our questionnaire.  
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Recession Time is Supplement Time! 
 


Gas prices, food prices, layoffs, 
foreclosures…a lot of bad news coming out of the 
US economy today and the average American is 
finding ways of cutting back their spending.  Luxury 
items are the first to go:  eating out, vacations, 
new cloths, sporting events, etc.  Some who have 
never budgeted in their lives are now finding the 
exercise critical for survival.  Others are making a 
greater investment in supplements…a great choice!  
Why?  Because in this economic environment the 
stress levels escalate.   


Stress impacts our physical body in many 
ways.  Science is constantly learning about the 
impact that stress has on your overall health. Stress 
is or may be a contributing factor in everything 
from backaches and insomnia to cancer and chronic 
fatigue syndrome (many people believe that CFS 
and fibromyalgia are the same illness).   


Stress is often a key factor when women 
experience either absence of menstruation or 
abnormal bleeding. Hormonal imbalances caused by 
stress may proliferate the symptoms of fibroid 
tumors and endometriosis, as well as make 
pregnancy difficult to achieve for couples with 
fertility problems.  


Heart disease is the number one killer of 
American women. High blood pressure, heart 
attacks, heart palpitations, and stroke may be 
stress related cardiovascular conditions. Some 
women experience changes in their sexuality and 
encounter various sexual dysfunctions such as loss 
of desire and vaginal dryness as a result of stress.    


Often people feel the effects of stress as 
fatigue, various aches and pains, headaches, or as 
emotional disorders such as anxiety, depression, 
and sleep disturbances. Stress affects others by 
causing gastrointestinal disorders such as ulcers, 
lower abdominal cramps, colitis, and irritable 
bowel syndrome.  
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  Frequently people under the effects of 
over stress will have more colds and 
infections due to lowered immune system 
responses. Stress can initiate dermatological 
conditions such as itchy skin and rashes. 


So, as the risk of all these afflictions 
are heightened, it is time to really focus on 
your health…better diet, more exercise and 
great supplements.  Unlike luxury items 
which you can buy again once the recession 
passes, if you sacrifice your health that is not 
something you can “buy back.”  TAKE ACTION 
NOW!  The best bet here is taking the 
Optimal Support Packets.  Why?  You get a 
tremendous base of 100% plant digested 
natural vitamins and minerals, the premium 
glyconutrient in the industry, an endocrine 
support product to support the adrenals and 
all other glands, and a great antioxidant.  




 


NO QUICK FIX! 
 


When recommending nutritional 
supplements, how many times do we hear 
“How fast does this stuff work?”  People need 
to get out of the “quick fix” attitude.  First, 
nutrition is about giving the body what it 
needs, not heal, cure or mitigate.  But more 
importantly, as the body restores itself with 
nutrition there are a number of concepts you 
must acknowledge. 
 


August 2008 


 


 


“You know, I think I will just keep doing what 
I have always been doing and expect some 
different results.”  That IS the definition of 
insanity! 
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Upcoming Wellness Forums:  
You are invited to attend our upcoming events: 
 
August 5 - 7:00 PM 
Mannatech Corporate Headquarters  
600 S Royal Lane, Coppell, TX 
 
August 12 - 7:30 PM 
Mannatech Corporate Headquarters  
600 S Royal Lane, Coppell, TX 
 
August 19 - 7:30 PM 
Mannatech Corporate Headquarters  
600 S Royal Lane, Coppell, TX 
 
August 26 - 7:30 PM 
Mannatech Corporate Headquarters  
600 S Royal Lane, Coppell, TX 
 
These meetings are a great way to learn more 
about Mannatech, its products and the unique 
business opportunity. Each meeting is hosted by 
one of Mannatech's most successful leaders.   
 
These events are available via audio by dialing 
(216) 502-3200 with TeamCode 6262 or you can 
listen on the web by going to www.teamline.cc 
and typing Mannatech into the search box. Click 
on the blue area identified “click here to listen.” 


 
International Nutracom, Inc. 
Merri-jo Hillaker 
1802 Palace Drive 
Grand Prairie, TX 75050 
(972)660-9006 


 


 


 1.  Pharmaceuticals work against the bodies 
normal physiological functions by suppressing or 
manipulating symptoms.  Thus, you may see a 
more immediate response but it is only tied to 
symptoms.  Nutrition takes time. 
2.  Each of us is totally unique and, thus, our 
biochemistry is affected by diet, lifestyle, drug 
use, stress fitness, etc.  Adding supplements will 
also then have differing impacts on our bodies in 
supporting health.   
3.  Positive health results occur without you 
necessarily “feeling” anything.  Many diagnostics 
will show improvements without any outward 
evidence. 
4.  Regardless of where your health is today, 
good nutritional habits are your best approach 
for longevity, and may show up in later years in 
numerous ways. 
5.  When you incur a “cleansing response” while 
on supplements, you must learn to stay the 
course.  You may feel worse before you feel 
better as your body dumps toxins, parasites, 
metabolic wastes and candida. 


 Patience…not only a fruit of the spirit 
but a quality required in your nutritional 
program. 
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National Savings Rates…Historical through 2007 
 


The Negative Saving Rate and the Age of Easy Credit 
Thursday, 20th March 2008 (by J.D.)    


This article is about Debt, Economics, News 


  


If you're new here, you may want to learn what this site is about. I encourage you to subscribe to my RSS feed. Thanks for visiting! 


“My generation doesn’t know how to be thrifty,” writes Eve Conant in the current issue of Newsweek. She describes how her 
grandfather — who fled his native Ukraine during World War II — would store plastic bags filled with leftover bread crusts in the closet 
of his new home in California, a house he bought with $13,000 cash. “He couldn’t shake old habits,” Conant writes. “Or were they old 
virtues?” 


Now, many decades after Arkady’s arrival, I also have plastic bags in my closet. But they’re filled with nice clothes I’m giving away 
because my wardrobe is too full. The biggest life issue facing me when I open my closet door is whether to put on an Ann Taylor jacket 
or a Gap sweater. As talk of recession and belt-tightening makes headlines, I wonder where and how I lost my grandfather’s 
sense of thrift. 


These sentiments aren’t exactly new. For decades — centuries, even — people have complained that younger generations haven’t 
inherited the financial wisdom of their elders. During the 1750s, Benjamin Franklin bemoaned the lack of money skills among the 
American colonists. But these warnings took on greater urgency with dawn of the age of easy credit. In the introduction to Ain’t We Got 
Fun?, Barbara Solomon writes:  


Prior to the 1920s the public had held generally negative attitudes toward credit purchasing. Young people were warned against 
burdening themselves with a lifetime of debt and were made fearful of losing their possessions should they fail to make payments on 
time. In the Twenties all that was turned around.  


Advertisers promised an acquisitive public that it needed no money down and could get liberal terms. Millions of ready buyers were 
convinced that there was no need to deprive themselves of the magnificent new appliances and machines of this age of progress. In 
1927 six billion dollars’ worth of goods (about 15 percent of all sales) were bought on installment plans. And the factories kept on 
producing more merchandise.  


The general sense of prosperity, coupled with the disillusionment of wartime idealism, became the basis of a new theme that 
dominated the age. The mass of Americans believed that they had an inalienable right to the good life and 
particularly to “a good time”. And a good time they determined to have.  


Never before had a generation set out to be so self-consciously different from their forebears.  


What had been one of American history’s recurring motifs now became a primary theme. Attitudes toward money, debt, and credit 
actually did begin to change. During the next several decades, the use of credit lost its stigma; it became an accepted — even celebrated 
— way of life. 


In Conant’s Newsweek article (which I recommend highly), the author worries that this lifestyle of debt has made her generation ill-
equipped to handle financial hardship. “How often do the words ‘frugal’ or ‘thrifty’ come up in conversation, especially as a 
compliment?” she wonders. From her story: 


“People in their 30s haven’t really experienced a significant or long recessionary period,” says consumer behaviorist Larry Compeau 
of Clarkson University. “I am concerned that they won’t be able to respond quickly enough to mitigate what may be the damage 
ahead. Not only do people under 40 save less, but they have less to save.“ 


My worry is not that we’re saving less, it’s that we’re no longer saving at all. The personal saving rate in the United States has been 
declining for years. In the 1970s and early 1980s, it frequently climbed above ten percent. More recently, it has hovered around zero. 
But the general trend is downward. Americans are not saving.  
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The personal saving rate began to drop in the mid-1980s. A 2002 publication [PDF] from the Federal Reserve Board of San Francisco 
notes three possible causes: 


• The “wealth effect”: When people become richer (or perceive themselves to become richer), they spend more.  


• Americans have become more productive and are, in general, earning higher wages. If they believe these increased incomes are 


likely to continue, they’re willing to spend more because they believe they’ll have money in the future.  


• Easy access to credit. Though the first major credit card was created in 1958, and use grew in the sixties and seventies, credit 


cards didn’t play a prominent role in American life until the 1980s.  


Though the Federal Reserve Board believes consumer credit plays some part in the low saving rate, it isn’t considered a primary factor. 
I’m not convinced. The total level of consumer credit outstanding has waxed even as the saving rate has waned. I realize 
that correlation does not imply causation, but I’d love to see more information about how the following graph relates to the first: 


 
From what I understand, this does not include debt secured by real estate. 


What does all this mean? Does it matter to you and me? Is the subprime debacle related to personal saving at all? Could the stock 
market collapse? Will the credit industry implode? And what happens if the worst comes to pass? 


I don’t know. 
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The financial picture seems bleak. Even the most optimistic believe we’re in for a couple years of rough times financially. The 
pessimistic are whispering we could be heading for an economic collapse to rival the Great Depression. In either case, prudence would 
indicate that it’s time to buckle down. 


For myself, I will to continue following the tenets of the “get rich slowly” philosophy. I’m going to stick to the basics. I’ve 
shed my non-mortgage debt, and I don’t intend to take on any more. I will continue to save. I’ll stick with the frugality that has served 
me well over the past three years. I will live below my means. If my friends ask my advice, I’ll recommend that they do the same.  


Now is not the time for $2,500 plasma televisions. Nor is it yet time to store bread in the closet. But it is time to stop spending and to 
begin saving. Just like our grandparents did. 


Note: Please see the comments for some important clarifications of these economic notions. For example, real-life economist 
JerichoHill writes: “The Personal Saving Rate is a very poor metric. Most folks save via IRA and 401K. So we should look at that 
savings rate, which is the National Saving Rate. The NSR shows the same disturbing downward trend, but is the more proper metric 
to use, in my opinion.” 


 


This doesn’t change my primary point — that a return to frugality and thrift is the best way to cope with financial hard times. 


Subscribe to this feed • Stumble It! • Digg This! (3 Diggs) • Save to del.icio.us (19 saves, tagged: credit finance money) • 25 comments on 


this item 
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Pessimism pervades 
the workplace 
A phone survey on American workplace 
attitudes was conducted la~t month by 
Zogby International for the Marlin Co .• a 
Connecticut workplace communication 
company. Here are some of the results: 


Do you believe that 
the American 
Dream the 
opportunity to 
have a nice home, 
financial security 
for you and your 
family, and hope tor 
the future - is 
attainable 
for the average 
American? 


Yes 


44.2% 
No 


52.4% 
Not sure 


3.5% 
Do you believe that 
the American 
Dream is as 
attainable today as 
it was eight year-s 
ago? 


Yes 


23.8% 
No 


74.7% 
Not sure 


1.5% 


SOURCE: Marlin Co. 


Do you believe that 
the political system 
represents your 
interests as an 
American worker 
on workplace 
issues. such as 
health., 
retirement, fuel 
prices and the 
economy? 


Yes 


18.6% 
No 


77.2% 
Not sure 


4.2% 


Are you bitter 
because you 
believe that the 
poHtlcal system has 
caused a 
deterioration of 
your economic 


;.circumstances? 


'Yes 


45.1% 
No 


57.7% 
Not sure 


2~2%t ' 








 
 
 


Monday Call, August 4, 2008  
Recession:  How to Grow Your Mannatech Business 


 
New website:  www.allaboutmannatech.com 
Pathway to Presidential- A New Day… A New Mannatech - Coming to a computer 
near you. Registration will be sent out this afternoon. 
 
 
1.  Presentations:   
 a. Survive and Thrive 
 b. Recession Proof your Life 


c. Take off on “The Best Business Opportunity of the Decade” Merri-jo 
Hillaker DVD  


 
2.  Job Fairs:  “Recession Proof your Life Here” 
  a. Use survey to sort - attached 
  b. Use Goldman Sachs piece as handout - attached 
  c. Use Kiyosaki Quadrant analysis   
  d. Books on display from Reading List  
   e. Poster Display sample - attached 
 
3.  Handouts: 
 a. Flyers/Handouts:    
  1) Goldman Sachs Flyer (front and back) 
    2) Miami Herald Article Reprint - attached 
    3) Mannatech piece (soon?)   
  4) Reading List - attached 


5) “Why Network Marketing” trifold (only to help people overcome 
network marketing)  Network Marketing Times 


  6) “Success Magazine” Reprint 
(use Forbes and Business Week reprints as support for Why 
Mannatech) 


  7) “The Right Choice” trifold from Mannatech 
 b. Cd’s or DVD’s: 
  1) MJH “The Best Business Opportunity of the Decade” 
  2) “Next Millionaire’s” by Paul Zane Pilzer 
  3) “Brilliant Compensation” video 
  4) “Recession Proof Your Income” DVD from Video Plus 
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4.  Send outs: 
  Mannamail:  Why Supplements during Recession 
  Overcome the “I can’t afford it especially now…” 
  With “You can’t afford not to!” 
 
5.  Be Knowledgeable on What is happening (The WHY it is important to  take 
action) 
 a. Statistics on Recession: 
  1) More than 500,000 jobs lost so far in 2008…some    
  projections say another 500,000 by January 1 
  2) 7 straight months of job losses through July 
  3) 5.7% rate of unemployment highest in 8 years (narrow stat.)  
  4)  Employment rate is different; 37% over 16 are unemployed 
 b. Negative Savings Rate now for three years and surely to be even   
 worse this year as more and more use savings to meet financial   
 needs in today’ economy.  See attached  
 c. Pessimism Pervasive in the Workplace 
  See attached article (June 11, 2008 Dallas Morning News) 
 d. Stress of Debt takes Physical Toll 
  New Poll: AP-AOL recent Poll see attached 
 
7.  Tuesday Corporate Meetings: 
 a. Listen by conf call to the 2 monthly Business Presentations, starting 
 in August…get guests to join you!! 


Suggestion is to play the CEO video series after the presentation for  those 
who want to see it…can also replay CEO series at any time off  the 
Mannatech Website.  


 August 26th Merri-jo present “Recession Proof Your Life” 
 
8.  Starting September: 


Webinar 1 time monthly on Business Opportunity meetings live with Merri-
jo and others who want to contribute. 
Live broadcast on conference call with full verbal interaction; powerpoint 
display by computer. 


  
 
 
 







 
 
  QUESTIONNAIRE:


 
    First Name:__________________ 


1.  With enough information, are you willing to take a risk?    YES      NO 
 
2.  Choose which ones are more important to you by circling the appropriate item: 
  
 Full time job   or Entrepreneurship 
 
 Fixed Salary  or  Residual Income 
 
 Have a boss  or Be your own boss 
 
 3 weeks vacation or  Vacation at choice 
 
  
3.  If you had to describe yourself in three (3) words, what would those be? 
 
 ________________________   ________________________   ________________________ 
 
  


We appreciate you taking the time to participate in our questionnaire.  
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    First Name:__________________ 


1.  With enough information, are you willing to take a risk?    YES      NO 
 
2.  Choose which ones are more important to you by circling the appropriate item: 
  
 Full time job   or Entrepreneurship 
 
 Fixed Salary  or  Residual Income 
 
 Have a boss  or Be your own boss 
 
 3 weeks vacation or  Vacation at choice 
 
  
3.  If you had to describe yourself in three (3) words, what would those be? 
 
 ________________________   ________________________   ________________________ 
 
 
 We appreciate you taking the time to participate in our questionnaire.  
 







Nutritional MLMs:  A Rare Blend of Growth and Value 
Excerpts from The Goldman Sachs Group, Inc. Research Report 


August 2007 
 


  
When a mega-trend and a compelling business model collide 


The mega-trend: riding the health/wellness wave 
 


The health/wellness mega-trend is one of the most visible social developments across the globe…It 
represents one of the fastest growing segments of the market, namely the natural/personal care, 
functional foods and nutritional supplements arenas. 
 
The enticing business model:  direct selling’s appeal 
 
From a business standpoint, direct selling is fairly straightforward:  instead of products being sold 
through a retail store or the internet, a representative sells directly to consumers.  Relative to a 
traditional retail setting, the sales approach, is more targeted and the representative tends to be more 
informed about the product being sold.  Furthermore, direct selling provides representatives with 
several lifestyle improvements such as supplemental income, the ability to work from home, a chance 
to run their own business, and improved on the job morale. 
 
…However, it is not simply the unconventional approach that attracts so many people to this model.  
Rather, the primary driver is the unique compensation structure that the majority of direct selling 
companies employ.  In a multi-level marketing model, representatives can not only make money selling 
a product, but they are also compensated based on the revenues generated by the representatives 
whom they recruit into the business.  A representative’s recruits are referred to as a downline, and as 
it expands, so do commissions. 
 
Compelling marketing plans 
 
Distributor compensation design is a key structural feature of the multi-level marketing model.  As 
noted earlier, representatives earn income: (1) by selling product at a markup; and (2) on the group 
volume generated by one’s downline.  Across the nutritional MLM space, [public companies’] 
commissions as a percent of sales, has run as low as 35% and as high as 44%.  Therefore, a marketing 
plan that is both lucrative up-front and realistic for growth is an important structural attribute. 
 
Nutritional direct selling is a powerful combination 
 
While the standalone prospects of the health and wellness and the direct selling industries are strong, 
an even more powerful vehicle is created when the two are combined…The lack of information about 
vitamins and other supplements is apparent.  In many retail settings, shelves are overcrowded with 
multiple varieties and brands of similar product, and non-knowledgeable salespeople do not facilitate 
the shopping experience…In addition, there is no better advocate for a nutritional product than the 
user his/her self.  Once someone’s life is changed due to the product, strong loyalty can be created 
both to the product and to the business opportunity. 







The Compelling Business Model 
 “The number 1 thing people can do to increase their wealth is to start a part-time business.”                                                                                                                
                                                                                                                                                ---  Robert Kiyosaki 
   


“If I lost everything and had to start over again, I would definitely choose Network Marketing.    
 Network marketing has proven itself to be a viable and rewarding business.”  ---  Donald Trump 


 
“We’re in the midst of a boom in home based businesses, and it shows no sign of slowing.   I like the 
honesty about direct selling because it openly tells people the way to get rich is with residual income:  get 
paid again tomorrow for something you did yesterday.”              ---Paul Zane Pilzer  


  
 
        Your First Three Months :                              


  Lifestyle   Fairs (health and job) 
Customize Your  Marketing: 


                 Blog              Newspaper Ads 
           Websites            Mailers 
           Newsletters            Seminars 
           Speaking Tour     One on ones 
           Faxing            Flyers 
           Referrals           Canvassing 
           Direct Mail           Customized Invites 
           E-zine            Mall Cruising 
           Surveys           Swap teams   Etc…  
    


        
 


Personal Support from Your Team: 
Income:


                         Fast Start Bonus     $500  Daily calls      Coaching   
 Power Bonus        $1000  Scheduled training      Marketing Strategies  


       Enrollment Bonus $600  Weekly Team Calls   Accountability to meet Goals  
       Residual           $366-$1495 
  TOTAL :         $2,466 - $3,595  Presentations     Duplicatability 


 3-Way calls      Time as Needed  


 


 
RESULTS OVER 24 WEEKS:* 


 
Business Plan: 1.  YOU enroll 1 business builder per business period (1 every 4 weeks), who duplicates you 
 2.  YOU and all business builders enroll 8 consumers per business period (2 every week)  


Business 
Period Consumers  Business Builders  Leadership Level Average Monthly Income 


1 8 2 Associate $100    
2 24 4 Regional Director $100 - $567   
3 56 8 National Director $366 - $1,465   
4 120 16 National Director $366 - $1,466   
5 248 32 Exec.  Director $1,470 - $4,231   
6 604 64 Presidential $3,833 - $117,982   


 
*This is not a representation of what you may or will earn.  Actual earnings are based on your individual efforts, skill, customer base and time 
dedicated. 
 







Recession Proof 
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Direct-sales businesses boom as economy tightens 


MiamiHearld.com  Posted on Wed, Jul. 23, 2008  
BY CINDY KRISCHER GOODMAN 
It's Saturday night and a dozen women are in Carmen Rojas' living room, passing around edible lotions, 
flavored body powders and adult toys. For Rojas of Miami, this night is about more than getting these women 
to buy her products.  


By the party's end, Rojas' guests have spent more than $300, and she will pocket 40 percent of the sales. More 
importantly, she has ensured future income by inspiring at least one to host a party.  


Direct selling has become a money-making option more people are considering to cover rising gas costs, be 
their own bosses and better balance the responsibilities of career and family. There are tons of direct sales 
companies to choose from such as kitchenware, fashion, jewelry, tools, cosmetics. The goal with direct selling 
is to ramp up your earnings by recruiting enough people under your network so that your income benefits 
from their sales, too.  


More than 15 million people worked as direct sales consultants in 2007, generating more than $30 billion in 
sales, according to the Direct Selling Association, which insists: ``We're in the middle of a boom in home-based 
businesses.''  


''There are so many more reasons today that people are going into direct sales,'' says Amy Robinson, 
spokeswoman for the Direct Selling Association. They are looking for income while searching for permanent 
jobs, their salaries no longer cover costs, or they might be stay-at-home parents who view it as a flexible way 
to supplement household income, she says.  


Just three months ago, Rojas was working in a bank. After her position was eliminated, she figured she would 
give direct selling a try adding, ``I never really liked the 9 to 5 thing.''  


Direct sales, also know as network, multilevel or referral marketing compensates those who use and 
enthusiastically recommend their products or services. The ease of entry makes it accessible for people of all 
walks of life with a gamut of motivations.  


In the past few months, I have been approached about a half dozen times by mom friends and acquaintances 
about direct selling opportunities. A single mom friend who owns a food business and does direct sales on the 
side, wants me to consider a new multi-level online shopping portal. ''I'm not telling you to leave your regular 
job,'' she insists. ``But it's a great way to earn extra income.''  


A word of caution: you must be comfortable pitching products to family and friends and recruiting others as 
hosts and consultants; you will need to work hard to earn money (these are not get-rich-quick businesses); 
you must be prepared to pay start-up costs and you will not get benefits such as health insurance.  


Of course, unlimited earning potential and working on your own schedule attracts many direct sellers, 
particularly in today's economic environment. Only 10 percent of people who work as consultants do it full 
time. Most work less than 10 hours a week and earn a median income of $2,400 a year: ''there's the flexibility 
people are looking for,'' Robinson says.  







Bonnie Ross, a stay-at-home mother for eight years, wanted to find a job that would bring her family some 
income but still allow her to be there for homework, play dates and dinner. About 10 months ago, she fell in 
love with sterling jewelry and signed up to sell Silpada Designs. ``Silver catches people's attention . . . it jiggles 
and shines so it's like I'm a walking advertisement.''  


Ross laid out an $1,750 in start-up costs. She now manages four women and earns commission off her own 
sales and theirs. She says it took about eight parties to recoup her initial outlay and she now earns anywhere 
from $200 to $600 a week hosting parties on nights and weekends. Ross' advice: Set goals. Hers is to double 
her business next month.  


Others find direct selling works with their lifestyle.  


Marcell Buckner, 62, started selling Pharmanex, skincare and anti-aging products, four years ago. He put in 
about 10-hours a week while running two businesses -- an insurance agency and as a third-party 
administrator. Now, he is counting on income from direct sales to take him into a ``new era of life.''  


He now hopes to sell his businesses and devote his full attention to selling the products, working on his own 
schedule during his senior years. ``This is the right thing for me at the right time. I am looking to transition.''  


One veteran direct seller cautions anyone considering direct sales to ease into it as a full-time job.  


Eighteen years ago, Paula Ehrlich began selling Nu Skin products on her lunch hour. Four years later, she and 
her husband Morton quit their corporate jobs to sell the products and grow the business full time. The Miami 
couple now manages more than 20,000 sales consultants in 40 countries. They encourage everyone they 
recruit to think hard about why they want to be in the business and whether they can handle rejection. ''Not 
everyone is successful,'' Paula acknowledges. ``Don't sell anything you don't believe in.'' 


 







August 4, 2008 
Networking While in Recession: Support Reading List 


 


 
Listed by Author… 


Robert Kiyosaki: 
  Rich Dad, Poor Dad 
  Cash Flow Quadrants 
  Business School for People who Like Helping People 
 
Paul Zane Pilzer: 
  The Next Millionaires 
  The Wellness Revolution 
   
Charles King 
  The New Professionals 
 







 


 


Recession Time is Supplement Time! 
 


Gas prices, food prices, layoffs, 
foreclosures…a lot of bad news coming out of the 
US economy today and the average American is 
finding ways of cutting back their spending.  Luxury 
items are the first to go:  eating out, vacations, 
new cloths, sporting events, etc.  Some who have 
never budgeted in their lives are now finding the 
exercise critical for survival.  Others are making a 
greater investment in supplements…a great choice!  
Why?  Because in this economic environment the 
stress levels escalate.   


Stress impacts our physical body in many 
ways.  Science is constantly learning about the 
impact that stress has on your overall health. Stress 
is or may be a contributing factor in everything 
from backaches and insomnia to cancer and chronic 
fatigue syndrome (many people believe that CFS 
and fibromyalgia are the same illness).   


Stress is often a key factor when women 
experience either absence of menstruation or 
abnormal bleeding. Hormonal imbalances caused by 
stress may proliferate the symptoms of fibroid 
tumors and endometriosis, as well as make 
pregnancy difficult to achieve for couples with 
fertility problems.  


Heart disease is the number one killer of 
American women. High blood pressure, heart 
attacks, heart palpitations, and stroke may be 
stress related cardiovascular conditions. Some 
women experience changes in their sexuality and 
encounter various sexual dysfunctions such as loss 
of desire and vaginal dryness as a result of stress.    


Often people feel the effects of stress as 
fatigue, various aches and pains, headaches, or as 
emotional disorders such as anxiety, depression, 
and sleep disturbances. Stress affects others by 
causing gastrointestinal disorders such as ulcers, 
lower abdominal cramps, colitis, and irritable 
bowel syndrome.  
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  Frequently people under the effects of 
over stress will have more colds and 
infections due to lowered immune system 
responses. Stress can initiate dermatological 
conditions such as itchy skin and rashes. 


So, as the risk of all these afflictions 
are heightened, it is time to really focus on 
your health…better diet, more exercise and 
great supplements.  Unlike luxury items 
which you can buy again once the recession 
passes, if you sacrifice your health that is not 
something you can “buy back.”  TAKE ACTION 
NOW!  The best bet here is taking the 
Optimal Support Packets.  Why?  You get a 
tremendous base of 100% plant digested 
natural vitamins and minerals, the premium 
glyconutrient in the industry, an endocrine 
support product to support the adrenals and 
all other glands, and a great antioxidant.  




 


NO QUICK FIX! 
 


When recommending nutritional 
supplements, how many times do we hear 
“How fast does this stuff work?”  People need 
to get out of the “quick fix” attitude.  First, 
nutrition is about giving the body what it 
needs, not heal, cure or mitigate.  But more 
importantly, as the body restores itself with 
nutrition there are a number of concepts you 
must acknowledge. 
 


August 2008 


 


 


“You know, I think I will just keep doing what 
I have always been doing and expect some 
different results.”  That IS the definition of 
insanity! 
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Upcoming Wellness Forums:  
You are invited to attend our upcoming events: 
 
August 5 - 7:00 PM 
Mannatech Corporate Headquarters  
600 S Royal Lane, Coppell, TX 
 
August 12 - 7:30 PM 
Mannatech Corporate Headquarters  
600 S Royal Lane, Coppell, TX 
 
August 19 - 7:30 PM 
Mannatech Corporate Headquarters  
600 S Royal Lane, Coppell, TX 
 
August 26 - 7:30 PM 
Mannatech Corporate Headquarters  
600 S Royal Lane, Coppell, TX 
 
These meetings are a great way to learn more 
about Mannatech, its products and the unique 
business opportunity. Each meeting is hosted by 
one of Mannatech's most successful leaders.   
 
These events are available via audio by dialing 
(216) 502-3200 with TeamCode 6262 or you can 
listen on the web by going to www.teamline.cc 
and typing Mannatech into the search box. Click 
on the blue area identified “click here to listen.” 


 
International Nutracom, Inc. 
Merri-jo Hillaker 
1802 Palace Drive 
Grand Prairie, TX 75050 
(972)660-9006 


 


 


 1.  Pharmaceuticals work against the bodies 
normal physiological functions by suppressing or 
manipulating symptoms.  Thus, you may see a 
more immediate response but it is only tied to 
symptoms.  Nutrition takes time. 
2.  Each of us is totally unique and, thus, our 
biochemistry is affected by diet, lifestyle, drug 
use, stress fitness, etc.  Adding supplements will 
also then have differing impacts on our bodies in 
supporting health.   
3.  Positive health results occur without you 
necessarily “feeling” anything.  Many diagnostics 
will show improvements without any outward 
evidence. 
4.  Regardless of where your health is today, 
good nutritional habits are your best approach 
for longevity, and may show up in later years in 
numerous ways. 
5.  When you incur a “cleansing response” while 
on supplements, you must learn to stay the 
course.  You may feel worse before you feel 
better as your body dumps toxins, parasites, 
metabolic wastes and candida. 


 Patience…not only a fruit of the spirit 
but a quality required in your nutritional 
program. 


 


 







National Savings Rates…Historical through 2007 
 


The Negative Saving Rate and the Age of Easy Credit 
Thursday, 20th March 2008 (by J.D.)    


This article is about Debt, Economics, News 


  


If you're new here, you may want to learn what this site is about. I encourage you to subscribe to my RSS feed. Thanks for visiting! 


“My generation doesn’t know how to be thrifty,” writes Eve Conant in the current issue of Newsweek. She describes how her 
grandfather — who fled his native Ukraine during World War II — would store plastic bags filled with leftover bread crusts in the closet 
of his new home in California, a house he bought with $13,000 cash. “He couldn’t shake old habits,” Conant writes. “Or were they old 
virtues?” 


Now, many decades after Arkady’s arrival, I also have plastic bags in my closet. But they’re filled with nice clothes I’m giving away 
because my wardrobe is too full. The biggest life issue facing me when I open my closet door is whether to put on an Ann Taylor jacket 
or a Gap sweater. As talk of recession and belt-tightening makes headlines, I wonder where and how I lost my grandfather’s 
sense of thrift. 


These sentiments aren’t exactly new. For decades — centuries, even — people have complained that younger generations haven’t 
inherited the financial wisdom of their elders. During the 1750s, Benjamin Franklin bemoaned the lack of money skills among the 
American colonists. But these warnings took on greater urgency with dawn of the age of easy credit. In the introduction to Ain’t We Got 
Fun?, Barbara Solomon writes:  


Prior to the 1920s the public had held generally negative attitudes toward credit purchasing. Young people were warned against 
burdening themselves with a lifetime of debt and were made fearful of losing their possessions should they fail to make payments on 
time. In the Twenties all that was turned around.  


Advertisers promised an acquisitive public that it needed no money down and could get liberal terms. Millions of ready buyers were 
convinced that there was no need to deprive themselves of the magnificent new appliances and machines of this age of progress. In 
1927 six billion dollars’ worth of goods (about 15 percent of all sales) were bought on installment plans. And the factories kept on 
producing more merchandise.  


The general sense of prosperity, coupled with the disillusionment of wartime idealism, became the basis of a new theme that 
dominated the age. The mass of Americans believed that they had an inalienable right to the good life and 
particularly to “a good time”. And a good time they determined to have.  


Never before had a generation set out to be so self-consciously different from their forebears.  


What had been one of American history’s recurring motifs now became a primary theme. Attitudes toward money, debt, and credit 
actually did begin to change. During the next several decades, the use of credit lost its stigma; it became an accepted — even celebrated 
— way of life. 


In Conant’s Newsweek article (which I recommend highly), the author worries that this lifestyle of debt has made her generation ill-
equipped to handle financial hardship. “How often do the words ‘frugal’ or ‘thrifty’ come up in conversation, especially as a 
compliment?” she wonders. From her story: 


“People in their 30s haven’t really experienced a significant or long recessionary period,” says consumer behaviorist Larry Compeau 
of Clarkson University. “I am concerned that they won’t be able to respond quickly enough to mitigate what may be the damage 
ahead. Not only do people under 40 save less, but they have less to save.“ 


My worry is not that we’re saving less, it’s that we’re no longer saving at all. The personal saving rate in the United States has been 
declining for years. In the 1970s and early 1980s, it frequently climbed above ten percent. More recently, it has hovered around zero. 
But the general trend is downward. Americans are not saving.  



http://www.getrichslowly.org/blog/2008/03/20/the-negative-saving-rate-and-the-age-of-easy-credit/�

http://www.getrichslowly.org/blog/category/debt/�

http://www.getrichslowly.org/blog/category/economics/�

http://www.getrichslowly.org/blog/category/news/�

http://www.getrichslowly.org/blog/about/�

http://feeds.feedburner.com/getrichslowly/�

http://www.newsweek.com/id/123471�

http://globaleconomicanalysis.blogspot.com/2008/01/recession-is-reality.html�

http://itech.fgcu.edu/faculty/wohlpart/alra/franklin.htm�

http://www.amazon.com/exec/obidos/ASIN/0451618467/ref=nosim/foldedspaceor-20/�

http://www.amazon.com/exec/obidos/ASIN/0451618467/ref=nosim/foldedspaceor-20/�

http://www.amazon.com/exec/obidos/ASIN/0451618467/ref=nosim/foldedspaceor-20/�

http://www.angelfire.com/co/pscst/tech.html�

http://www.let.rug.nl/~usa/H/1994/ch9_p4.htm�

http://en.wikipedia.org/wiki/World_War_I�

http://www.digitalhistory.uh.edu/database/article_display.cfm?HHID=455�

http://www.newsweek.com/id/123471�

http://research.stlouisfed.org/fred2/data/PSAVERT.txt�





 


The personal saving rate began to drop in the mid-1980s. A 2002 publication [PDF] from the Federal Reserve Board of San Francisco 
notes three possible causes: 


• The “wealth effect”: When people become richer (or perceive themselves to become richer), they spend more.  


• Americans have become more productive and are, in general, earning higher wages. If they believe these increased incomes are 


likely to continue, they’re willing to spend more because they believe they’ll have money in the future.  


• Easy access to credit. Though the first major credit card was created in 1958, and use grew in the sixties and seventies, credit 


cards didn’t play a prominent role in American life until the 1980s.  


Though the Federal Reserve Board believes consumer credit plays some part in the low saving rate, it isn’t considered a primary factor. 
I’m not convinced. The total level of consumer credit outstanding has waxed even as the saving rate has waned. I realize 
that correlation does not imply causation, but I’d love to see more information about how the following graph relates to the first: 


 
From what I understand, this does not include debt secured by real estate. 


What does all this mean? Does it matter to you and me? Is the subprime debacle related to personal saving at all? Could the stock 
market collapse? Will the credit industry implode? And what happens if the worst comes to pass? 


I don’t know. 
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The financial picture seems bleak. Even the most optimistic believe we’re in for a couple years of rough times financially. The 
pessimistic are whispering we could be heading for an economic collapse to rival the Great Depression. In either case, prudence would 
indicate that it’s time to buckle down. 


For myself, I will to continue following the tenets of the “get rich slowly” philosophy. I’m going to stick to the basics. I’ve 
shed my non-mortgage debt, and I don’t intend to take on any more. I will continue to save. I’ll stick with the frugality that has served 
me well over the past three years. I will live below my means. If my friends ask my advice, I’ll recommend that they do the same.  


Now is not the time for $2,500 plasma televisions. Nor is it yet time to store bread in the closet. But it is time to stop spending and to 
begin saving. Just like our grandparents did. 


Note: Please see the comments for some important clarifications of these economic notions. For example, real-life economist 
JerichoHill writes: “The Personal Saving Rate is a very poor metric. Most folks save via IRA and 401K. So we should look at that 
savings rate, which is the National Saving Rate. The NSR shows the same disturbing downward trend, but is the more proper metric 
to use, in my opinion.” 


 


This doesn’t change my primary point — that a return to frugality and thrift is the best way to cope with financial hard times. 


Subscribe to this feed • Stumble It! • Digg This! (3 Diggs) • Save to del.icio.us (19 saves, tagged: credit finance money) • 25 comments on 


this item 
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Pessimism pervades 
the workplace 
A phone survey on American workplace 
attitudes was conducted la~t month by 
Zogby International for the Marlin Co .• a 
Connecticut workplace communication 
company. Here are some of the results: 


Do you believe that 
the American 
Dream the 
opportunity to 
have a nice home, 
financial security 
for you and your 
family, and hope tor 
the future - is 
attainable 
for the average 
American? 


Yes 


44.2% 
No 


52.4% 
Not sure 


3.5% 
Do you believe that 
the American 
Dream is as 
attainable today as 
it was eight year-s 
ago? 


Yes 


23.8% 
No 


74.7% 
Not sure 


1.5% 


SOURCE: Marlin Co. 


Do you believe that 
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represents your 
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American worker 
on workplace 
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prices and the 
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No 
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4.2% 
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45.1% 
No 
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Stress over debt taking toll on health 
By Jeannine Aversa, Associated Press 


WASHINGTON — The stress from deepening debt is 
becoming a major pain in the neck — and the back and the 
head and the stomach — for millions of Americans. 


When people are dealing with mountains of debt, they're 
much more likely to report health problems, too, according to 
an Associated Press-AOL Health poll. And not just little stuff; 
this means ulcers, severe depression, even heart attacks. 


Take Edward Driscoll, 38, of Braintree, Mass. He blames debt — $10,000 worth — for contributing to his 
ulcers and his wife Kimberly's panic attacks. "Just worrying, worrying, worrying, you know, where the next 
payment of this is going to come from," he says. 


Although most people appear to be managing their debts all right, perhaps 10 million to 16 million are 
"suffering terribly due to their debts, and their health is likely to be negatively impacted," says Paul J. 
Lavrakas, a research psychologist and AP consultant who analyzed the results of the survey. Those are 
people who reported high levels of debt stress and suffered from at least three stress-related illnesses, he 
says. 


That finding is supported by medical research that has linked chronic stress to a wide range of ailments. 


And the current tough economic times and rising costs of living seem to be leading to increasing debt 
stress, 14% higher this year than in 2004, according to an index tied to the AP-AOL survey. 


Among the people reporting high debt stress in the new poll: 


• 27% had ulcers or digestive tract problems, compared with 8% of those with low levels of debt stress. 


• 44% had migraines or other headaches, compared with 15%. 


• 29% suffered severe anxiety, compared with 4%. 


• 23% had severe depression, compared with 4%. 


• 6% reported heart attacks, double the rate for those with low debt stress. 


• More than half, 51%, had muscle tension, including pain in the lower back. That compared with 31% of 
those with low levels of debt stress. 


People who reported high stress also were much more likely to have trouble concentrating and sleeping 
and were more prone to getting upset for no good reason. 


When their construction business went under four years ago, Pamela Crouch, 61, and her husband, who 
had retired from General Motors, found themselves struggling under IOUs totaling $30,000. 


"We just kind of felt desperate. We just really didn't have enough to live on to pay what we had to pay," 
recalls Crouch of Eaton, Ind. She remembers having trouble sleeping and concentrating. "We ended up 
paying a lot of our bills just on the credit card," says Crouch, a medical assistant in a nursing home. "We 
were stressed and depressed. ... It was really rough." 
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Their son, a manager of a construction supply company, recently helped them out with their debt 
problems. "Things are doing much better," she says. "It made a world of difference in how we feel." 


It isn't known for certain whether such stress is causing health problems, says Lavrakas, who while at 
Ohio State University in the late 1990s helped to develop an index to measure the extent to which people 
are stressed from financial debts. 


But medical research suggests that most of the symptoms reported in this poll are indeed typical of 
chronic stress. The body reacts with a "fight-or-flight" response, releasing adrenaline and the stress 
hormone cortisol. That helps you react fast in an emergency, but if the body stays in this high gear too 
long, those chemicals can wreak physical havoc in numerous systems — everything from a rise in blood 
pressure and heart rate to problems with memory, mood, digestion, even the immune system. 


And no, stress doesn't cause stomach ulcers — most are caused by bacteria — but stress can worsen 
the pain. 


Regardless of the health implications, Americans are taking on more debt as tough economic times — 
slowing economic activity, job losses, soaring energy and food prices, slumping home values and record 
home foreclosures — strain many people's budgets. 


Revolving consumer debt, almost all from credit cards, now totals $957 billion, compared with $800 billion 
in 2004, according to the Federal Reserve. 


Average car loans are up, too, to $27,397, from $24,888 four years ago. Home mortgages total $10.5 
trillion, compared with $7.8 trillion in 2004. 


If that's not enough to rattle you, consider this. The share of households' after-tax income that goes to 
serving financial obligations was nearly 20% in 2007, up from 18.5% in 2004, said Scott Hoyt, senior 
director of consumer economics at Moody's Economy.com. 


No wonder people are feeling stressed. So, why do they let debt spiral out of control? 


A significant life crisis like a major health problem or the loss of a job drives many people into debt. 
Others build up bills "trying to keep up with the Joneses" — according to Patricia Drentea, associate 
professor of sociology at the University of Alabama at Birmingham, who studies debt and stress. 


For the middle class and beyond, it could be a push for a bigger house, an SUV, high-tech TVs, 
computers and other electronic gadgets, gym memberships, nicer clothes and restaurants. The list goes 
on and on. 


Indeed, the survey found that upwardly mobile, middle-class families were among those who had the 
most debt stress. Others were women, couples with small children, low-income working families, 
Democrats and those who graduated high school but haven't taken college courses. Those least likely to 
be stressed from debt include men, retirees, empty nesters, college graduates and Republicans. 


The AP-AOL Health poll involved telephone interviews with 1,002 adults from all states except Alaska and 
Hawaii and was conducted from March 24 to April 3 by Abt SRBI Inc. The margin of sampling error was 
plus or minus 3.1 percentage points. 


Cynthia Roberts, 36, of Tawas City, Mich., is "slowly crawling out of the hole that I've been buried in for 
four years." At that time, she lost her job as a convenience store manager as she battled health problems. 
She eventually lost her home to foreclosure. 







These days, Roberts, a mother of four, the oldest in the Army, makes a living through a series of odd jobs 
— hauling metal to the scrap yard, selling firewood, mowing lawns and cleaning houses. She's now 
making payments on utility bills and on her car. But not her credit card, where hundreds of dollars in 
charges are several years old. 


At the height of her financial troubles, "I couldn't function," she remembers. "I'm surprised I'm not in a 
white straitjacket in a nut house. It was that bad. I had to go for counseling because I was freaking out." 


Copyright 2008 The Associated Press. All rights reserved. This material may not be published, broadcast, 
rewritten or redistributed. 
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Nutritional MLMs:  A Rare Blend of Growth and Value 
Excerpts from The Goldman Sachs Group, Inc. Research Report 


August 2007 
 


  
When a mega-trend and a compelling business model collide 


The mega-trend: riding the health/wellness wave 
 


The health/wellness mega-trend is one of the most visible social developments across the globe…It 
represents one of the fastest growing segments of the market, namely the natural/personal care, 
functional foods and nutritional supplements arenas. 
 
The enticing business model:  direct selling’s appeal 
 
From a business standpoint, direct selling is fairly straightforward:  instead of products being sold 
through a retail store or the internet, a representative sells directly to consumers.  Relative to a 
traditional retail setting, the sales approach, is more targeted and the representative tends to be more 
informed about the product being sold.  Furthermore, direct selling provides representatives with 
several lifestyle improvements such as supplemental income, the ability to work from home, a chance 
to run their own business, and improved on the job morale. 
 
…However, it is not simply the unconventional approach that attracts so many people to this model.  
Rather, the primary driver is the unique compensation structure that the majority of direct selling 
companies employ.  In a multi-level marketing model, representatives can not only make money selling 
a product, but they are also compensated based on the revenues generated by the representatives 
whom they recruit into the business.  A representative’s recruits are referred to as a downline, and as 
it expands, so do commissions. 
 
Compelling marketing plans 
 
Distributor compensation design is a key structural feature of the multi-level marketing model.  As 
noted earlier, representatives earn income: (1) by selling product at a markup; and (2) on the group 
volume generated by one’s downline.  Across the nutritional MLM space, [public companies’] 
commissions as a percent of sales, has run as low as 35% and as high as 44%.  Therefore, a marketing 
plan that is both lucrative up-front and realistic for growth is an important structural attribute. 
 
Nutritional direct selling is a powerful combination 
 
While the standalone prospects of the health and wellness and the direct selling industries are strong, 
an even more powerful vehicle is created when the two are combined…The lack of information about 
vitamins and other supplements is apparent.  In many retail settings, shelves are overcrowded with 
multiple varieties and brands of similar product, and non-knowledgeable salespeople do not facilitate 
the shopping experience…In addition, there is no better advocate for a nutritional product than the 
user his/her self.  Once someone’s life is changed due to the product, strong loyalty can be created 
both to the product and to the business opportunity. 





